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This wrap fee program brochure provides information about the qualifications and business 
practices of Clearview Wealth Advisors, LLC. If you have any questions about the contents of this 
brochure, please contact us at (503) 400-7800 or dawn@cwa2020.com. The information in this 
brochure has not been approved or verified by the United States Securities and Exchange 
Commission or by any state securities authority. Registration with the SEC or with any state 
securities authority does not imply a certain level of skill or training. Additional information about 
Clearview Wealth Advisors, LLC also is available on the SEC's website at www.adviserinfo.sec.gov. 
You can search this site by a unique identifying number, known as a CRD number. Our firm's CRD 
number is 305737.  
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Item 2 - Material Changes  
This Wrap Fee Program Brochure ("Wrap Brochure"), dated March 15, 2021, is our disclosure 
document prepared according to the SEC's requirements and rules.  

This Item will be used to provide our clients with a summary of new or updated information. We 
will inform you of the revisions based on the nature of the updated information.  

Consistent with SEC requirements, we will ensure that you receive a summary of any material 
changes to this and subsequent Wrap Brochures within 120 days of the close of our business' fiscal 
year.  

Furthermore, we will provide you with other interim disclosures about material changes, as 
necessary.  

Since our last update of this Wrap Brochure on August 13, 2021, the following material changes 
have occurred: 

 “Client Referrals and Other Compensation” in Item 9 has been updated to reflect that we no 
longer utilize any solicitors.   

 

Additionally, because we may provide you investment advice pertaining to employee benefit plans, such 
as 401Ks, and individual retirement plans (IRAs)s, we must acknowledge our fiduciary status in writing 
under Title I of ERISA and the Internal Revenue Code, as applicable, when providing that advice. The 
following represents our written acknowledgement of fiduciary status: 

When we provide investment advice to you regarding your retirement plan account or individual 
retirement account, we are fiduciaries within the meaning of Title I of the Employee Retirement Income 
Security Act and/or the Internal Revenue Code, as applicable, which are laws governing retirement 
accounts. The way we make money creates some conflicts with your interests, so we operate under a 
special rule that requires us to act in your best interest and not put our interest ahead of yours.  

Under this special rule’s provisions, we must: 

 Meet a professional standard of care when making investment recommendations (give prudent 
advice); 

 Never put our financial interests ahead of yours when making recommendations (give loyal 
advice); 

 Avoid misleading statements about conflicts of interest, fees, and investments; 
 Follow policies and procedures designed to ensure that we give advice that is in your best 

interest; 
 Charge no more than is reasonable for our services; and 
 Give you basic information about conflicts of interest. 
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Item 4 – Services, Fees and Compensation  
 

This Wrap Fee Program Brochure is limited to describing the services, fees, and other necessary 
information clients should consider prior to becoming a client within the Program. For a complete 
description of the other services and fees offered by our firm, clients should refer to our Form ADV 
Part 2: Firm Brochure.  You may obtain a copy of our Firm Brochure by contacting us at (503) 400-
7800 or dawn@cwa2020.com. 

We sponsor the Clearview Wealth Advisors, LLC WRAP Fee Program (the "Program"), a wrap fee 
program. A wrap fee program is an advisory program under which a specified fee or fees not based 
directly on transactions in the client's account is charged for advisory services, which may include 
portfolio management or advice concerning the selection of other investment advisers, and the 
execution of client transactions.  

 

Services  
Clients participating in the Clearview Wealth Advisors, LLC WRAP Fee Program receive continual 
advice regarding the investment of their funds based on their individual needs. Through personal 
discussions in which goals and objectives based on the client's particular circumstances are 
established, we develop the client's personal investment policy which serves as the basis for 
managing the client's portfolio. During our data-gathering process, we determine the client's 
individual objectives, time horizons, risk tolerance, and liquidity needs. We may also review and 
discuss a client's prior investment history, as well as family composition and background.  

As sponsor and investment manager of the Clearview Wealth Advisors, LLC WRAP Fee Program, 
we have designed this program to connect our firm's clients with professional in-house portfolio 
managers, third-party asset managers ("TPAM") and investment vehicles suitable for their financial 
circumstances and investment objectives. Our firm actively solicits advisory clients for the Program. 
We are also responsible for the marketing of the Program.  

We manage these advisory accounts on a discretionary basis. Account supervision is guided by the 
client's stated objectives (i.e., maximum capital appreciation, growth, income, growth and income, or 
principal protection), as well as tax considerations. 

Clients may impose reasonable restrictions on investing in certain securities, types of securities, or 
industry sectors.  

 

Fees  
Clients pay an advisory fee that covers the services provided by Clearview Wealth Advisors, LLC. 
The advisory fee is a percentage based on the amount of assets under management. The maximum 
annual fee rate for our services in the Program is 2.50%. Subject to this maximum, the fee may be a 
fixed rate applicable to all assets in the account or a schedule of rates applicable to different 
breakpoints.  
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In circumstances where a TPAM or a sub-advisor is utilized to provide certain investment advisory 
services to a client, the TPAM or sub-advisor’s fee is in addition to the client’s advisory fee as stated 
in the client’s investment management agreement with Clearview Wealth Advisors, LLC. The TPAM 
or sub-advisory fees may range from 0.35% to 1.25% of the clients AUM.  

Clearview Wealth Advisors, LLC's advisory fees are generally not negotiable. 

How are Fees Charged? Program fees are charged quarterly in advance. If management begins 
after the start of a quarter, Program fees will be prorated accordingly. When authorized by the client, 
fees will be debited from the account in accordance with the terms set forth in the Investment 
Management Agreement ("IMA").  

What services are covered by the Program fees? The Program fees pay for our firm's advisory 
services to clients under the Program, administrative expenses of the Program, custody charges for 
clients' assets custodied at TD Ameritrade and brokerage services for Program accounts to the 
extent trades are conducted through TD Ameritrade.  

What services are not covered by the Program fees? The Program fees do not cover brokerage 
to the extent trades are conducted through brokers or dealers other than TD Ameritrade and 
custody charges if client assets are custodied anywhere other than TD Ameritrade. The Program fees 
do not include expenses of mutual funds and electronically traded funds such as fund management 
fees charged to each fund's investors. As stated above, in circumstances where a TPAM or a sub-
advisor is utilized to provide certain investment advisory services to a client, the TPAM or sub-
advisor’s fee is in addition to the client’s advisory fee as stated in the client’s investment 
management agreement with Clearview Wealth Advisors, LLC. Transaction fees on certain mutual 
funds may be imposed by TD Ameritrade. In most instances, but not all, these transaction fees are 
covered by the Program fees. 

Other Fees and Expenses. Clients may incur charges for other account services that are not 
related to the execution and clearing of transactions, including, but not limited to the following: 
charges imposed by the client’s current custodian for a transfer or termination fee before the assets 
are transferred to TD Ameritrade; and/or charges necessary to liquidate incoming positions into our 
recommended portfolios. 

Additional Information about Program fees. Under the Program, the participant receives our 
investment advisory services, the execution of securities brokerage transactions, custody, and 
reporting services for a single specified Program Fee. Clients are cautioned that depending on the 
level of fees charged by the executing broker-dealer, and the amount of portfolio activity in the 
clients' account, the value of the services provided under this Program may exceed the total cost of 
such services had they been provided separately. In addition, the Program Fee may be higher or 
lower than that charged by other sponsors of comparable wrap fee programs.  

Termination of the Advisory Relationship: A client agreement may be canceled at any time, by 
either party, for any reason upon receipt of 30 days written notice. As disclosed above, certain fees 
are paid in advance of services provided. Upon termination of any account, any prepaid, unearned 
fees will be promptly refunded. In calculating a client's reimbursement of fees, we will pro rate the 
reimbursement according to the number of days remaining in the billing period. 
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Mutual Fund / ETF Fees: All fees paid to Clearview Wealth Advisors, LLC for investment 
advisory services are separate and distinct from the fees and expenses charged by mutual funds 
and/or ETFs to their shareholders. These fees and expenses are described in each fund's prospectus. 
These fees will generally include a management fee, other fund expenses, and a possible distribution 
fee. If the fund also imposes sales charges, a client may pay an initial or deferred sales charge. A 
client could invest in a mutual fund directly, without our services. In that case, the client would not 
receive the services provided by our firm which are designed, among other things, to assist the client 
in determining which mutual fund or funds are most appropriate to each client's financial condition 
and objectives. Accordingly, the client should review both the fees charged by the funds and our 
fees to fully understand the total amount of fees to be paid by the client and to thereby evaluate the 
advisory services being provided.  

Exchange-Traded Funds: Shares of ETFs held in client accounts are bought and sold on an 
exchange and not, like mutual funds, directly from the fund itself. The price of ETF shares 
fluctuates in accordance with changes in the net asset value (NAV) per share, as well as in response 
to market supply and demand. Accordingly, ETF shares may trade at a price which differs from 
NAV per share of the ETF. 

ERISA Accounts: Clearview Wealth Advisors, LLC is deemed to be a fiduciary to advisory clients 
that are employee benefit plans or individual retirement accounts (IRAs) pursuant to the Employee 
Retirement Income Security Act ("ERISA"), and regulations under the Internal Revenue Code of 
1986 (the "Code"), respectively. As such, our firm is subject to specific duties and obligations under 
ERISA and the Internal Revenue Code that include among other things, restrictions concerning 
certain forms of compensation. To avoid engaging in prohibited transactions, Clearview Wealth 
Advisors, LLC may only charge fees for investment advice about products for which our firm 
and/or our related persons do not receive any commissions or 12b-1 fees.  

Advisory Fees in General: Clients should note that similar advisory services may (or may not) be 
available from other registered (or unregistered) investment advisers for similar or lower fees. 

Limited Prepayment of Fees: Under no circumstances do we require or solicit payment of fees in 
excess of $1,200 more than six months in advance of services rendered.  

 

Compensation  
Clearview Wealth Advisors, LLC and its investment advisor representatives receive compensation 
because of your participation in the wrap fee program. This compensation may be more than the 
amount we and our investment advisor representatives would receive if you paid separately for 
investment advice, brokerage, and other services. Accordingly, a conflict of interest exists because 
we and our investment advisor representatives have a financial incentive to recommend the 
program. 
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Item 5 - Account Requirements and Types of Clients  
 

Minimum Account Requirements 
There are no minimum account requirements for participation in this wrap fee program.  

The Program's portfolio managers do not impose minimum investment requirements for client 
participation.  

As a condition for program participation, clients are required to direct us to custody their assets with 
and to place trades through TD Ameritrade. TD Ameritrade is an unaffiliated FINRA-member 
broker dealer and the clearing firm and custodian that we use for brokerage accounts. Clearview 
Wealth Advisors, LLC has negotiated an arrangement with TD Ameritrade to provide custodial and 
brokerage services as part of the Clearview Wealth Advisors, LLC WRAP Fee Program. As such, we 
reserve the right to decline acceptance of any client account for which the client directs the use of a 
broker dealer/custodian other than TD Ameritrade. Please refer to the "Other Financial Industry 
Activities and Affiliations" section of Item 9 for additional information. 

Types of Clients 
Clearview Wealth Advisors, LLC provides advisory services in the Clearview Wealth Advisors, LLC 
WRAP Fee Program, where appropriate, to:  

 Individuals  
 High net worth individuals  
 Corporations or other businesses  
 Charitable Organizations  

 

Item 6 - Portfolio Manager Selection and Evaluation  
 

As previously disclosed, all participating clients' assets are managed by advisory personnel of our 
firm. 

When we recommend a third-party asset manager, we consider several factors including account 
size, risk tolerance, the opinion of each client and the investment philosophy of the portfolio 
manager. The recommendation of the initial portfolio manager and or the replacement of the 
portfolio manager will be based on several factors, including, but not limited to, client service, 
portfolio performance and customer satisfaction. The investment advisory representative 
responsible for the client relationship shall be responsible for ensuring that periodic portfolio 
performance evaluations are conducted. Each portfolio evaluated may be evaluated based on its 
circumstances. Therefore, the portfolio performance evaluations of accounts may not be conducted 
on a uniform or consistent basis.  
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Representatives of Clearview Wealth Advisors, LLC may act as the portfolio manager under a wrap 
fee program account. The firm and the portfolio manager receive compensation because of your 
participation in the program. This compensation may be more than the amount you would pay if 
you paid separately for investment advice, brokerage, and other services. Accordingly, a conflict of 
interest exists because we have a financial incentive to recommend the program. Related persons are 
subject to the same selection criteria as outside portfolio managers. 

 

Performance-Based Fees 
Clearview Wealth Advisors, LLC does not charge performance-based fees (i.e., fees based on a share 
of capital gains or capital appreciation of the client's assets).  

 

Methods of Analysis 
We may use one or more of the following methods of analysis in formulating our investment advice 
and/or managing client assets:  

Fundamental Analysis. We attempt to measure the intrinsic value of a security by looking at economic 
and financial factors (including the overall economy, industry conditions, and the financial condition 
and management of the company itself) to determine if the company is underpriced (indicating it 
may be a good time to buy) or overpriced (indicating it may be time to sell).  

Fundamental analysis does not attempt to anticipate market movements. This presents a potential 
risk, as the price of a security can move up or down along with the overall market regardless of the 
economic and financial factors considered in evaluating the stock.  

Technical Analysis. We analyze past market movements and apply that analysis to the present to 
recognize recurring patterns of investor behavior and potentially predict future price movement. 

Technical analysis does not consider the underlying financial condition of a company. This presents 
a risk in that a poorly managed or financially unsound company may underperform regardless of 
market movement.  

Asset Allocation. Rather than focusing primarily on securities selection, we attempt to identify an 
appropriate ratio of securities, fixed income, and cash suitable to the client's investment goals and 
risk tolerance. 

A risk of asset allocation is that the client may not participate in sharp increases in a particular 
security, industry, or market sector. Another risk is that the ratio of securities, fixed income, and 
cash will change over time due to stock and market movements and, if not corrected, will no longer 
be appropriate for the client's goals.  

Mutual Fund and/or ETF Analysis. We look at the experience and track record of the manager of the 
mutual fund or ETF to determine if that manager has demonstrated an ability to invest over a time 
period and in different economic conditions. We also look at the underlying assets in a mutual fund 
or ETF in an attempt to determine if there is significant overlap in the underlying investments held 
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in other funds in the client's portfolio. We also monitor the funds or ETFs to determine if they are 
continuing to follow their stated investment strategy.  

A risk of mutual fund and/or ETF analysis is that, as in all securities investments, past performance 
does not guarantee future results. A manager who has been successful may not be able to replicate 
that success in the future. In addition, as we do not control the underlying investments in a fund or 
ETF, managers of different funds held by the client may purchase the same security, increasing the 
risk to the client if that security were to fall in value. There is also a risk that a manager may deviate 
from the stated investment mandate or strategy of the fund or ETF, which could make the 
holding(s) less suitable for the client's portfolio.  

Third-Party Money Manager Analysis. We examine the experience, expertise, investment philosophies, 
and past performance of independent third-party investment managers to determine if that manager 
has demonstrated an ability to invest over a time period and in different economic conditions. We 
monitor the manager's underlying holdings, strategies, concentrations, and leverage as part of our 
overall periodic risk assessment. Additionally, as part of our due-diligence process, we survey the 
manager's compliance and business enterprise risks. 

A risk of investing with a third-party manager who has been successful in the past is that he/she 
may not be able to replicate that success in the future. In addition, as we do not control the 
underlying investments in a third-party manager's portfolio, there is also a risk that a manager may 
deviate from the stated investment mandate or strategy of the portfolio, making it a less suitable 
investment for our clients. Moreover, as we do not control the manager's daily business and 
compliance operations, we may be unaware of the lack of internal controls necessary to prevent 
business, regulatory or reputational deficiencies.  

Risks for all forms of analysis. Our securities analysis methods rely on the assumption that the 
companies whose securities we purchase and sell, the rating agencies that review these securities, and 
other publicly available sources of information about these securities, are providing accurate and 
unbiased data. While we are alert to indications that data may be incorrect, there is always a risk that 
our analysis may be compromised by inaccurate or misleading information.  

Investment Strategies 
We may use one or more of the following strategies in managing client accounts, provided that such 
strategies are appropriate to the needs of the client and consistent with the client's investment 
objectives, risk tolerance, and time horizons, among other considerations: 

Long-term purchases. We may purchase securities with the idea of holding them in the client's account 
for a year or longer. Typically, we employ this strategy when:  

 We believe the securities to be currently undervalued, and/or  
 We want exposure to a particular asset class over time, regardless of the current projection 

for this class.  

A risk in a long-term purchase strategy is that by holding the security for this length of time, we may 
not take advantage of short-term gains that could be profitable to a client. Moreover, if our 
predictions are incorrect, a security may decline sharply in value before we make the decision to sell.  
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Short-term purchases. When utilizing this strategy, we purchase securities with the idea of selling them 
within a relatively short time (typically a year or less). We do this to take advantage of conditions that 
we believe will soon result in a price swing in the securities we purchase.  

Margin transactions. We may purchase stocks for your portfolio with money borrowed from your 
brokerage account. This allows you to purchase more stock than you would be able to with your 
available cash and allows us to purchase stock without selling other holdings.  

Option writing. We may use options as an investment strategy. An option is a contract that gives 
persons the right to buy or sell an asset (such as 100 shares of stock) at a specific price on or before 
a certain date. An option, like a stock or bond, is a security. An option is also a derivative because it 
derives its value from an underlying asset. 

The two types of options are calls and puts that you can buy or sell:  

 Buying a call gives us the right to buy an asset at a certain price within a specific time period. 
We will buy a call if we believe that the stock will increase substantially before the option 
expires.  

 Buying a put gives the holder the right to sell an asset at a certain price within a specific time 
period. We may buy a put if we believe that the price of the stock will fall before the option 
expires.  

We may use options to speculate on the possibility of a sharp price swing. We may also use options 
to "hedge" a purchase of the underlying security; in other words, we may use an option purchase to 
limit the potential downside of a security we have purchased for your portfolio.  

We may use "covered calls", in which you sell a call option on security you own. In this strategy, you 
are obligated to sell if the buyer wants the securities. You receive a fee for making the option 
available, and the person purchasing the option has the right to buy the security from you at an 
agreed-upon price by a specific date. 

We may use a "spread strategy", in which we purchase two or more option contracts (for example, a 
call option that you buy and a put option that you sell) for the same underlying security. This 
effectively puts you on both sides of the market, but with the ability to vary price, time, and other 
factors.  

Buying an option, "Call" or "Put" costs a premium but you have the right to exercise or not. 

Selling an option, "Call" or "Put" you receive a premium payment, and you have an obligation to 
buy or sell.  

Risk of Loss. Clients should understand that investing in any securities, including mutual funds, 
involves a risk of loss of both income and principal. 

Voting Client Securities 
As a matter of firm policy, we do not vote proxies on behalf of clients. Therefore, although our firm 
may provide investment advisory services relative to client investment assets, clients maintain 
exclusive responsibility for: (1) directing the way proxies solicited by issuers of securities beneficially 
owned by the client shall be voted, and (2) making all elections relative to any mergers, acquisitions, 
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tender offers, bankruptcy proceedings or other type events pertaining to the client's investment 
assets. Clients are responsible for instructing each custodian of the assets, to forward to the client 
copies of all proxies and shareholder communications relating to the client's investment assets.  

We do not offer any consulting assistance regarding proxy issues to clients.  

In circumstances where a TPAM or a sub-advisor is utilized to provide certain investment advisory 
services to a client, the TPAM or sub-advisor may or may not vote proxies on behalf of clients. 
Please refer to the TPAM or sub-advisor’s Disclosure Brochure and client agreement for more 
information regarding voting client securities. 

Item 7 - Client Information Provided to Portfolio Managers  
Individuals affiliated with our firm are responsible for developing an initial financial profile of the 
prospective client. Prior to opening an account, we assist in determining a participant's profile for 
the Program by obtaining from the participant appropriate information (i.e., investment objectives, 
risk tolerance, time horizon, and any reasonable restrictions the client wishes to impose upon the 
management of the account). Initial investment strategy is jointly determined based on an 
assessment of the information provided by the client.  

While we provide the client with periodic reminders, it remains the client's responsibility to advise us 
of any changes to the information previously provided that might impact the ongoing suitability of 
any prior determined investment strategies or objectives. We will promptly communicate any 
reported changes to the client's portfolio manager.  

Clearview Wealth Advisors, LLC's investment adviser representative will directly contact each wrap 
fee program client at least annually to verify that there has been no change in the client's financial 
circumstances and/or investment objectives and determine whether the client wishes to impose any 
reasonable restrictions on the management of the account(s). Any such changes or requests are 
communicated in writing to the client's portfolio manager, who is responsible for implementing 
appropriate adjustments to the client's portfolio. 

Item 8 - Client Contact with Portfolio Managers  
 

The client's account representative is available to discuss the management and performance of the 
client's account and changes in the client's situation which may have an impact on the management 
of the client's account.  

Item 9 - Additional Information  
 

Disciplinary Information  
We are required to disclose any legal or disciplinary events that are material to a client's or 
prospective client's evaluation of our advisory business or the integrity of our management.  

Our firm and our management personnel have no reportable disciplinary events to disclose.  
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Other Financial Industry Activities and Affiliations  
Our firm and our related persons are not engaged in other financial industry activities and have no 
other industry affiliations. 

Associated persons of Clearview Wealth Advisors, LLC, in their individual and separate capacities, 
are agents for various insurance companies.  As such, these individuals can receive separate, yet 
customary, commission compensation resulting from implementing product transactions on behalf 
of advisory clients.  Clients, however, are not under any obligation to engage these individuals when 
considering implementation of advisory recommendations.  The implementation of any or all 
recommendations is solely at the discretion of the client. 

As previously disclosed, clients are required to direct us to custody their assets with and to place 
trades through TD Ameritrade as a condition for participation in the Clearview Wealth Advisors, 
LLC WRAP Fee Program. TD Ameritrade is an unaffiliated FINRA-member broker dealer and the 
clearing firm and custodian that we use for brokerage accounts. Our firm has evaluated TD 
Ameritrade and believes that it will provide our clients with a blend of execution services, 
transaction costs, and professionalism that will assist us in meeting our fiduciary obligations to 
clients.  

In evaluating such an arrangement, the client should recognize that brokerage charges for the 
execution of transactions in the client's account are not negotiated by Clearview Wealth Advisors, 
LLC on a trade-by-trade basis, and best execution may not be achieved. In addition, as noted above 
in Item 4, transactions in the client's account are effected "net" (i.e., without separate transaction 
charges to the client) and a portion of the wrap fee is generally considered as being in lieu of 
transaction charges. Not all advisers require clients to direct it to use a particular broker dealer, 
though the sponsors of wrap fee programs typically do.  

Associated persons of Clearview Wealth Advisors, LLC, in their individual and separate capacities, 
are agents for various insurance companies. As such, these individuals are able to receive separate, 
yet customary commission compensation resulting from implementing product transactions on 
behalf of advisory clients. Clients, however, are not under any obligation to engage these individuals 
when considering implementation of advisory recommendations. The implementation of any or all 
recommendations is solely at the discretion of the client. 

Code of Ethics, Participation or Interest in Client Transactions and 
Personal Trading  
Our firm has adopted a Code of Ethics which sets forth high ethical standards of business conduct 
that we require of our employees, including compliance with applicable federal securities laws.  Our 
firm and its personnel owe a duty of loyalty, fairness, and good faith towards our clients, and have 
an obligation to adhere not only to the specific provisions of the Code of Ethics but to the general 
principles that guide the Code. 

Our Code of Ethics includes policies and procedures for the review of quarterly securities 
transactions reports as well as initial and annual securities holdings reports that must be submitted 
by the firm's access persons.  Our code also provides for oversight, enforcement, and recordkeeping 
provisions.  
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Our Code of Ethics further includes the firm's policy prohibiting the use of material non-public 
information.  While we do not believe that we have access to non-public information, all employees 
are reminded that such information may not be used in a personal or professional capacity. 

Our Code of Ethics is designed to assure that the personal securities transactions, activities, and 
interests of our employees will not interfere with making decisions in the best interest of advisory 
clients and implementing such decisions while, at the same time, allowing employees to invest for 
their own accounts.  Our firm and/or individuals associated with our firm may buy or sell securities 
for their personal accounts identical to or different from those recommended to our clients.  

A copy of our Code of Ethics is available to our advisory clients and prospective clients upon 
request. 

Review of Accounts  
Clearview Wealth Advisors, LLC reviews client accounts no less often than annually. More frequent 
reviews may be triggered in the event of changes in management style or fund closures. Account 
reviews are conducted by the Managers, Michael Coursey, Ron Boucher and/or Benny Won.  

At least annually, we will attempt to meet with the client (either in person or over the phone) to 
review and update, as necessary, the client's investment profile. However, should there be any 
material change in the client's personal and/or financial situation, we should be notified immediately 
to determine whether any review and/or revision of the client's investment profile is warranted.  

All clients receive account statements from their custodian on at least a quarterly basis. Additionally, 
we provide clients with a written report summarizing the account activity at least annually. 

Client Referrals and Other Compensation  
We do not directly or indirectly compensate any person for client referrals. 

It is Clearview Wealth Advisors, LLC's policy not to accept or allow our related persons to accept 
cash, sales awards, or other prizes, from a non-client in conjunction with the advisory services we 
provide to our clients. 

However, from time to time, Clearview Wealth Advisors, LLC may receive expense reimbursement 
for travel and/or marketing expenses from distributors of investment and/or insurance products. 
Travel expense reimbursements are typically a result of attendance at due diligence and/or 
investment training events hosted by product sponsors. Marketing expense reimbursements are 
typically the result of informal expense sharing arrangements in which product sponsors may 
underwrite cost incurred for marketing such as advertising, publishing, and seminar expenses. 
Although receipt of these travel and marketing expense reimbursements are not predicated upon 
specific sales quotas, the product sponsor reimbursements are typically made by those sponsors for 
whom sales have been made or it is anticipated sales will be made.  

We receive an economic benefit from TD Ameritrade in the form of the support products and 
services it makes available to us and other independent investment advisors whose clients maintain 
their accounts at TD Ameritrade. The availability to us of TD Ameritrade’s products and services is 
not based on us giving particular investment advice, such as buying particular securities for our 
clients.  
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Clearview Wealth Advisors, LLC’s associates may sell insurance products in their separate capacities 
as independently licensed insurance agents and earn sales commissions for insurance sales. 

Financial Information  
As an advisory firm that maintains discretionary authority for client accounts, we are also required to 
disclose any financial condition that is reasonable likely to impair our ability to meet our contractual 
obligations. Clearview Wealth Advisors, LLC has no additional financial circumstances to report.  

Under no circumstances do we require or solicit payment of fees more than $1,200 per client more 
than six months in advance of services rendered. Therefore, we are not required to include a 
financial statement.  

Clearview Wealth Advisors, LLC has not been the subject of a bankruptcy petition at any time 
during the past ten years. 


